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North Sea — Qil but also Plenty of Wind (and sun) 2

MAGNORA ASA

A Estimates:
: NORWAY 4. 1.700 TWh gas imported to EU from Russia
R a W i 40.000 square km of area offshore needed to replace that
e T e power with offshore wind (wake, cable, anchoring)
i 15 X area of Sgrlig Nordsjg Il or 5 X Area of ScotWind
NORTH SEA _ Norwegian Continental Shelf 234.500 sqaure km
st
. Total area Norwegian shelf (200 mis grensen) 2.200.000 square
{ Qyster Bight | k
| Groun ‘ dw — = golanil ‘ km
e A, 25% cell efficiency (Perovskite) needs 10.200 square km to
BRITAIN produce 1.700 TWh
Southe
Bight
L'vlgllslldmnnt.’\ A l‘R;\NCL‘ BEE“ET‘UM
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Focus on shareholder value, portfolio development, cost and capital discipline 7%

Key milestones

Sale of Company
assets to named
Sembcorp “Magnora”

! |

Change of top
management

Significant cost
reductions

LOIs onshore wind in both

Scandinavia and UK

New strategy:

achieved “The future is electric”

|

|

2020

Agreement with

MAGNORA ASA

Entered South Africa. 100% Magnora Offshore
ownership in an 850 MW greenfield Wind participates in
renewable development portfolio ScotWind licensing

(wind and solar PV)

TechnipFMC to establish

joint floating wind NOK 120m Increases KUSTVIND
company Magnora
Offshore Wind

Priv. Placement

| l

2021

ownership to 24%
Now 30% (50%)

round (80%)

r& SEVAN Total NOK 500m in dividends l—. .—{ Analysis and strateglc review }—.T

Market cap:
NOK ~350m

Market cap:
NOK ~375m

Minority stake in
KUSTVIND, SWE

I

Acquisition of 28% in
EVOLAR, SWE

I

Cooperation with Helios
RWE Renewables reaching
in onshore wind 500MW

project in Norway

portfolio

Increasing
ownership in
EVOLAR to 40.7% Jan
22 50%

Strategic entry into
solar PV market
through acquiring 25%
of Helios Nordic Energy
AB
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Maintaining a robust capital discipline going forward

Organic focus

Unique portfolio at attractive price NOK -5 million
Competitive team

Culture a5 .
Competitive operating model — JV model

Execution of strategy — future is electric from 2020

Diversification

Cash, License Operations

Dec 31. revenue
2020

Sale of Investments Capital
marketable Portfolio

¢

MAGNORA ASA

Cash,
Dec 31.
2021

2021 cash flow
NOK million
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We are a renewables developer with high upside potential — accelerating growth <

: . . . : ‘L . MAGNORA ASA
at attractive cost organically (asset light) with a diversified portfolio
Ownership: ~80% 30% 92% 40% ~ 30%
Option to 50% Options to 63.5%
| " [_ L ‘ %
/3 MAGNORA K\,,AS | /75 MAGNORA &7 A(S\/
‘@% OFFSHORE WIND -‘ |n d L@% SOUTH AFRICA > gt H e | I OS EV@O!TN[;&Q
Segment: Offshore Wind Offshore Wind Onshore Wind Solar Solar Tech
and Solar
2 joint development
Portfolio: 500 MW 500 MW 1,700 MW 1,300 MW agreements — more
coming
Location: Scotland/ Sweden South Africa Sweden Sweden
TechnipFMC JV
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@/ MAGNORA
& OFFSHORE WIND

Offshore Wind development
company in collaboration with
TechnipFMC

Awarded option agreement to
develop approx. 500 MW in
ScotWind licensing round in
January 2022

Applications for licensing
rounds in Norway and UK,
including 700 MW in the Celtic
Sea in collaboration with
Hiraeth Energy

New Business Development

+

Progressing towards project milestones

R

Shallow water offshore wind
project, with 30% ownership
and option to increase to 50%

500 MW offshore wind located
8 — 15 kilometers off the coast
of southern Sweden

Finalization of impact
assessment, wildlife studies
and marine environmental
studies

N
masoma 7% AGY

Solar and wind development
company in South Africa, with
African Green Ventures (AGV)

Greenfield development
portfolio of ca 1.700 MW wind
and solar PV with growth
potential within land lease

Peter Nygren joins AGV
Landlease agreements
Clearance on grid
Permits in place

PPAs

Wind measurement

Start sales process of first
projects

Helios

)

MAGNORA ASA

EVEGLAR
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Evolar History 7

MAGNORA ASA

' i ializi - 2 JDA i
Experience from industrializing solar technology = EVELAR more coming
* Asset Light

* Software, design,

N Pisd investment control systems,
Groundbreaking N eV agreement with
Eackory 4 RGP 1 MAGNORA ASA consumables ,
iy S S el | .
) Q-CELLS o 0T A
Fogndatlon of Sesiiies 100'% 2N i, Foundation of eva pO rat|0 n
Solibro GmbH 5 s o EVOLAR AB ;
Solibro Research AB mac h ine

FoUndatGh Solibro starts IV with Groundbreaking HANERGY Multiple factories constructed — [EERATT—"
of Solibro operations Q-CELLS SE Factory 2 i men in China collapses : :
100 M€ 165 M€ Sallkrs P * Unique business
Sales of residential package .
! l $d l l model, recurring
| 20012005 ] 2006200 ] 2u20s [ 206200 | | revenue

2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 .
Fastest growing

! ! ” segment within
il renewables
module 18.7 %
| | ° 1 -
wh SmedeIe WR submodule WR submodule WR submodule SO | a r PV S I Ze 1 60
e 17,4% 18,7 % 211% BN USD 2021
1
WR cell WR cell
21,0% 24,0 %
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Evolar is competitive

Unmatched track record and team competence

Commercial CIGS panel ~ 18.7% (WR) W0r|d-|eading
thin film technology

b-modul % i
CIGS sub-module 2BWRy achievements

CIGS single cell 24% (WR)

10+ years
experience from
mass production

EVELAR

ING SOLAR POWER

Unique R&D lab
and prototype line

Verified
technology platform
and turnkey sales




Evolar’s disruptive PV Power Booster tandem technology — unique!

A Evolar’s efficiency roadmap

SUNLIGHT

N
(o))

Efficiency [%]
N
S

22
Silicon module efficiency?
20
¢ Perovskite-Silicon tandem cell
SI LI CO N C E LL 18 O Perovskite-Silicon tandem module
BACK CONTACT ].§

2021 2022 2023 2024 = 2025 2026 2027

‘International Technology Roadmap for Photovoltaic,12* edition April 2021

A tandem solar cell is more
efficient at harvesting solar

energy Higher efficiency [ More power/sqm [ Lower electricity cost/kWh



Premium product and pricing power

Pricing power of premium solar panels +50% EVCLAR

EU Spot market module prices by technology

EUR / Wp
EU spot market module prices by technology
+50 %
mmm \ainstream w=m Bjfacial = All black = High efficiency
=== | ow cost Source: PV xchange

Premium products can be priced 50% higher
per watt compared to mainstream

Premium products are characterized by
— best in class power yield over lifetime
— attractive appearance

Best in class power yield is achieved by

— high light to power conversion rate (high
efficiency)

— low degradation rate

— bifaciality (ability to capture light from front
and rear side of the panel)

: 4
)\

MAGNORA ASA
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High ambitions for future growth at attractive cost 7

MAGNORA ASA

Development portfolio ambition by 2025 Main growth driver growth

* Onshore wind sold out in (Northern) Europe
* Offshore wind

* Solar PV

* Battery, hydrogen and green ammonia

* Energy security

* Shut-down of coal and nuclear

* CO2 prices and CO2 footprint

Solar Wind Development 2025
portfolio! ambition

1) As of January 31. 2022 Slide 14




Disclaimer Z

MAGNORA ASA

The information in this presentation has been prepared by Magnora ASA (the “Company”). By attending the meeting where this presentation is made, or by reading the presentation slides, you agree to be bound by the following limitations
and provisions:

This presentation has been prepared by the Company based on information available as of the date hereof. By relying on this presentation you accept the risk that the presentation does not cover all matters relevant of an assessment of an
investment in the company.

No representation or warranty (expressed or implied) is made as to, and no reliance should be placed on, any information, including projections, estimates, targets and opinions, contained herein, and no liability whatsoever is accepted as to
any errors, omissions or misstatements contained herein, and, accordingly, none of the Company, any advisor or any such persons’ officers or employees accepts any liability whatsoever arising directly or indirectly from the use of this
presentation. The information herein is subject to change, completion, supplements or amendments without notice.

The presentation is based on the economic, regulatory, market and other conditions as in effect on the date hereof, and may contain certain forward-looking statements, which include all statements other than statements of historical fact.
By their nature, forward-looking statements involve risk and uncertainty because they reflect the Company’s current expectations and assumptions as to future events and circumstances that may not prove accurate. It should be understood
that subsequent developments may affect the information contained in this document, which neither the Company nor its advisors are under an obligation to update, revise or affirm. Forward-looking statements involve making certain
assumptions based on the Company’s experience and perception of historical trends, current conditions, expected future developments and other factors that we believe are appropriate under the circumstances. Although we believe that
the expectations reflected in these forward-looking statements are reasonable, actual events or results may differ materially from those projected or implied in such forward-looking statements due to known or unknown risks, uncertainties
and other factors. These risks and uncertainties include, among others, uncertainties in the electric consumer market, uncertainties inherent in projecting future rates of production, uncertainties as to the amount and timing of future capital
expenditures, unpredictable changes in general economic conditions, volatility of prices, competitive risks, counterparty risks including partner funding, regulatory changes and other risks and uncertainties discussed in the Company’s
periodic reports. Forward-looking statements are often identified by the words “believe”, “budget”, “potential”, “expect”, “anticipate”, “intend”, “plan” and other similar terms and phrases. We caution you not to place undue reliance on
these forward-looking statements, which speak only as of the date of this presentation, and we undertake no obligation to update or revise any of this information.

This complete presentation is for informational purposes only and does not constitute an offer to sell shares in of the Company. This presentation is not a prospectus, disclosure document or offering document and does not purport to be
complete. Nothing in this presentation should be interpreted as a term or condition of any future transaction. The presentation is strictly confidential and may bot not be reproduced or redistributed, in whole or in part, to any other person.

This presentation has not been reviewed or approved by any regulatory authority or stock exchange. The (re)distribution of this presentation and/or any prospectus or other documentation into jurisdictions other than Norway may be
restricted by law. This presentation does not constitute or form part of any offer or invitation to sell or issue, or any solicitation of any offer to acquire any securities offered by any person in any jurisdiction in which such an offer or
solicitation is unlawful. Neither this presentation nor anything contained herein shall form the basis of any contract or commitment whatsoever. Persons into whose possession this presentation comes should inform themselves about and
observe any such restrictions. Any failure to comply with these restrictions may constitute a violation of the securities laws of any such restrictions.

The contents of this presentation are not to be construed as legal, business, investment or tax advice. Each recipient should consult with its own legal, business, investment and tax adviser as to legal, business, investment and tax advice.

Any investment in the Company involves inherent risks and is suitable only for investors who understand the risks associated with this type of investment and who can afford a loss of all or part of the investment. Investors should carefully
review the summary of risk factors set out in the following slides before making any investment decision.

The presentation and any purported liability in connection with it is subject to Norwegian law and is subject to the exclusive jurisdiction of the Norwegian courts.

Slide 15



/
& %
MAGNORA ASA

Magnora ASA
Karenslyst Allé 2, 2. floor

0277 OSLO
magnoraasa.com




